
WHY PARTNER WITH RED HAT?
Customers are choosing Linux:
Linux® , the fast-growing alternative to Windows® and 
UNIX® operating systems, will become a $35 billion market 
by 2008 according to technology research firm IDC. The 
figure represents 36% growth from revenue derived from 
Linux desktops, server, and packaged software in 2004, as 
more companies adopt the software standard to run their 
businesses. (Reuters, 12/15/2004)

Customers are receiving value from Red Hat:
Newcomer Red Hat received our highest-ever score for value 
-- a victory for proponents of Linux and open systems...” CIO 
Insight interviewed 1,050 US-based IT executives on whether 
their top vendors are delivering the value and reliability they 
expect. 81.3% of those surveyed rated Red Hat as excellent or 
good. In addition to that top ranking, Red Hat ranked number 
one for meeting customers’ expectations for increasing 
revenues as well as for meeting customers’ ROI expectations. 
(The CIO Insight Research Study: Vendor Value,  
December 2004)

IS THE ADVANCED BUSINESS PARTNER PROGRAM 
RIGHT FOR MY COMPANY?
The Red Hat Advanced Business Partner Program is for value-
added resellers and system integrators who desire a strategic, 
high value partnership with Red Hat. Through the Advanced 
tier of Red Hat’s business partner program, partners will 
receive direct access to Red Hat sales, pre-sales, support and 
marketing staff, as well as substantial other benefits to enable 
rapid growth in the partners’ Linux and open source solutions 
portfolio. The Advanced Business Partner Program requires 
an annual revenue commitment from our member partners.

Program highlights:
•  Market Development Funds (MDF) for use in joint 

marketing programs
•  Advanced Business Partner logo usage, co-branding,  

and PR support
•  Technical pre-sales and sales support through named sales 

and technical contacts
•  Free technical training and certification (20 training units 

– up to a $5000 value)
•  Not for resale (NFR) software subscriptions for use in  

demo centers, training, and support
•  Online sales and technical training, plus discounts on  

Red Hat’s award-winning Global Learning Services courses

HOW DO I QUALIFY?
Value-added resellers and system integrators must 
be nominated for membership by a Red Hat channel 
sales manager based on program qualification criteria. 
Advanced Business Partners must commit to annual 
revenue attainment in the resale of Red Hat products and 
services, maintain an approved number of Red Hat Certified 
Engineers (RHCEs) on staff, and meet other requirements.

For more information on the program, or to discuss your 
qualifications with a regional channel sales manager, please 
email channelinfo@redhat.com.

RED HAT ADVANCED BUSINESS  
PARTNER PROGRAM  
Drive growth through a strategic, exclusive partnership with Red Hat

www.redhat.com
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PROGRAM BENEFITS 
As a Red Hat Advanced Business Partner, you can take 
advantage of the following benefits:

 •  Market Development Funds: Advanced Business 
Partners will receive market development funds 
calculated as a flat percentage of previous quarters’ 
sales, for use in the joint marketing and sales of  
Red Hat solutions.

 •   Free technical training and certification: 
Members will receive two free seats in any RHCE  
track 4-day or 5-day training course, as available,  
taken after pre-assessment has been completed  
(up to a $5000 value)

 •  Co-branding, quarterly marketing planning,  
and PR support: Red Hat will provide Advanced 
Business Partners logo usage rights for the Advanced 
Business Partner logo, and will work with partners to 
develop quarterly marketing plans for lead generation 
and sales support. Members will also receive unlimited 
access to Red Hat’s Partner Portal, which includes 
a comprehensive library of marketing and sales 
resources, pre-sales information, and more.

 •  Not-for-resale (NFR) software subscriptions  
for all Red Hat products:  Members of the 
Advanced Business Partner program will receive 
a single not-for-resale subscription for Red Hat’s 
products, including Red Hat Enterprise Linux, Red Hat 
Directory Server, and Red Hat GFS. These subscriptions 
allow are partners to give compelling and interactive 
customer demonstrations. It also provides a platform 
for internal testing and development purposes. 
Members also receive unlimited access to the same 
Knowledgebase used by Red Hat technical support, 
providing up-to-date information on the latest 
problem resolutions available.

 •   Named sales and technical pre-sales contacts: 
Red Hat provides named channel managers and 
technical pre-sales contacts to assist your team in 
successfully identifying opportunities and closing Red 
Hat contracts.

 •  Discount on Red Hat Training: 
In addition to the free training courses provided as a 
benefit in the program, partners will receive discounts 
on all other Red Hat Global Learning Services open 
enrollment courses, available worldwide.

  For more information or to apply for membership,  
please email channelinfo@redhat.com 


